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Seth Task
    Delighted to welcome several new members representing Minnesota,

Wisconsin, Delaware, Baja Sur California, Des Moines, Columbia, Maryland

and Long Island. All are very distinguished real estate professionals who

also choose to serve their industry and communities as well. While there

are articles in the newsletter, of significant importance for all of us, please

make sure you read the article provided by David McKey, of Baton Rouge,

dealing with the on-going serious issue about the need for flood insurance,

now and wherever. 

    By the way, AREA permits only one member, per market, for residential

and commercial (no exceptions). That has been the policy since it began.

Once a suggestion for new members is made, Carl commences the vetting

process which begins by making sure that no one’s market is being 

impinged upon. Let’s help to keep growing AREA responsibly. 

    Also, a post by Hagan Stone on Facebook Saturday, August, 15, 2020

announced that Hagan is “tired of living under the shadow of this virus.”

And has been accepted into the Moderna vaccine trial in Nashville. Hoping

this will unlock answers to putting COVID-19 behind us. Judging by the

nearly 400 responses made shortly after the post, his efforts and courage

are greatly appreciated. The prayers of the AREA family are with you and

yours.

ADVISORY BOARD MEMBERS:
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Meri Crandall, St. George
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Hagan Stone, Nashville
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President

Suzanne Cooper, Ridgewood; 
Executive Vice President

A R E A  B O A R D

“All the news that fits.”

Thoughts from

A R E A M E R I C A S . C O M

Seth Task, Cleveland;  
Chair

Hans Hansson, San Francisco; 
Vice Chair

Our members are 110% committed to excellence in our

real estate profession.  Our mission encompasses:  

Sharing BEST Practices with our colleagues; treating 

all referrals with the utmost of care, honesty and 

integrity; and being involved in organized real estate 

for the betterment of our profession."

Seth Task
Cleveland, OH

sethtask@taskhomes.com
216-276-1626

REALTOR PROPERTY RESOURCE® DELIVERS ON-THE-GO ACCESS
TO AN ALL-ENCOMPASSING PLATFORM, AVAILABLE 
EXCLUSIVELY TO REALTORS® AND OFFERED AT NOT 
ADDITIONAL COST. EASILY ACCESSIBLE THROUGH 

DESKTOP, iOS OR ANDROID DEVICES.
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NEW MEMBERS

    Jim is a real estate veteran with over 40 years as a real estate broker with over 5000 transactions in his
experience, which includes new construction, residential development sales and finance in the Twin City
metro area. He owns and manages rental property and commercial properties in Minnesota and 
Michigan. Jim has served as President of his local REALTOR® association and chaired many of the 
association’s committees.
    At the state level, Jim has served in several Minnesota leadership positions, including Treasurer, 
President–Elect, President, Governmental Affairs Chair, Executive Committees. He is a recipient of the
2006 Minnesota REALTOR®of the Year, 2012 St. Paul Area Association REALTO®R of the Year and twice
received the Ed Anderson Political Achievement Award.
    At the National Association of REALTORS®(NAR) level, Jim has served as Regional Representative
for NAR’s Land Use, Property Rights and Environment Committee. He also served as Regional Repre-
sentative for the Issue’s Mobilization Committee and the State and Local Issues Committee. Jim has
served as NAR Regional Vice President for Region 8 which includes Minnesota, North and South Dakota,
Iowa and Nebraska. He is in RPAC Hall of Fame at the $50,000+ level, a Golden R and President Circle 
member. 
    Jim was appointed to the NAR’s Natural Disaster Insurance Presidential Advisory Group and Water
Infrastructure Working Group. In addition, he has served as NAR Federal Political Coordinator for 
Minnesota’s 6th District from 2006 to 2014.

Jim Cormier
Minneapolis, MN 

jimcormier01@gmail.com 
612-720-1781

JIM CORMIER

PHIL MCGINNIS
    Phil McGinnis is the Managing Broker of the firm, and has been licensed as a real estate agent and 
REALTOR® in Delaware for more than 30 years. Phil specializes in all types of non – residential properties,
and has earned a number of specialist designations during his career, including the CCIM (Certified
Commercial – Investment Member) designation from the National Association of REALTORS® 
Commercial – Investment Institute, the GAA (General Accredited Appraiser) designation from NAR, the
ACoM (Accredited Commercial Manager) designation from the NAR Institute of Real Estate 
Management, the ALC (Accredited Land Consultant) designation from the REALTORS® Land Institute,
the e-PRO certification, and the SRES (Seniors Real Estate Specialist) certification, both from NAR. Phil
has a background in real estate appraising, and is a Delaware Certified General Real Property Appraiser,
state appraising, and is a Delaware Certified General Real Property Appraiser, certified in both Delaware
and Maryland, and served eight years on the Delaware Council of Real Estate Appraisers, serving five
years as Chairman. Phil is active in REALTOR® Association activities at the Local, State, and National 
levels, chairing various committees.

Phil McGinnis
Dover, DE

pjm@mcginnisrealty.com 
302-736-2710

    Ed’s passion is promoting and selling properties throughout Mexico, specializing in the two extremes
of the country:  Merida and Playa del Carmen on the East Coast and Cabo San Lucas, Todos Santos and
La Paz on the West. He has lived in Mexico and has over 13 years of real estate experience in Mexico
and the Caribbean. Ed is convinced that Mexico, with its high quality of life, great weather and reasonable
cost of living, is an ideal choice for retirees and vacationers from the U.S. and Canada. He currently 
represents both developers and individuals marketing property in the country.
    Ed is a believer in real estate education. He has been awarded CRS, CIPS, CLHMS, ABR, SRS. ALHS,
RENE, AHWD RSPS and C2EX designations and certifications through the National Association of 
Realtors®. He is active in leadership in several global organizations and is a member of the Global Al-
liances Committee of NAR. He is also Ambassador for The Institute of Luxury Home Marketing and is a
NAR CIPS Mentor. 

Ed Eakin, Jr.
La Paz, Baja California Sur, México

edeakin@lindaneil.com 
214-801-3495

ED EAKIN, JR.



    Gina started her real estate career in 1991 as a sophomore at Manhattanville College during one of
the worst markets in history. A gift from her Builder/Realtor parents on her 18th birthday, this license 
allowed her to put herself through college and eventually graduate with a dual bachelor’s degree in 
Political Science and Philosophy in 1993.  Not sure real estate was the track she wanted to pursue, Gina
took a few detours in the legal profession, and in 2001 after the birth of her second son, landed full-time
in her family owned real estate office, where she worked from the ground up.  Since 2001, Gina has
earned her Broker License, and Certified International Property Specialist (CIPS), Council of Real Estate
Brokerage Managers (CRB), Council of Residential Specialist (CRS), Graduate Realtor Institute (GRI), 
Instructor Training Institute (ITI) and she is also a member of Women’s Council of Realtors®, Long Island
Network having received her Performance Management Network (PMN) designation.  This is just a few
accolades. Gina has been a Director for the Long Island Board of Realtors, as well as its 2020 Treasurer
and 2021 Suffolk County Vice President. She has served at various levels of leadership in her association
as well as on committees including By-Laws and its task force, RPAC and Legislative committees. She
was Education Committee Chairperson in 2017 and Grievance Chairperson in 2019 which is where her
passion lies.  She is a New York State Association of Realtors (NYSAR) Director since 2017 and was 
humbled to be accepted into the 2020 Leadership Training Academy class. She is an RPAC Major Investor
most recently as a Crystal R in 2019. Gina will continue on that path for 2020. She has been the recipient
of LIBOR’s Distinguished Service Award 2013, 2014, 2015, 2017 and 2018.

Gina Marie Bettenhauser
Shoreham, NY

gina@ginabettenhauser.com
631-219-1471 

JOHN R. FLOR

JULIE FLOR

GINA MARIE BETTENHAUSER

    Julie, along with her husband, John are co-owners of Six Lakes Realty. She began her real estate career
as a Mortgage Loan Officer and after 11 years decided to join the family business as a Buyer Specialist.
She also earned her Broker’s license in July 2014. Julie has been an active member of the REALTORS©
Association of Northwestern Wisconsin since 2003 and was voted “Affiliate of the Year” in 2009. Julie
and her husband John have four children and are very involved in the Chetek Community. Her entire
family are avid water sports fans and spend countless hours enjoying the Chetek Chain of Lakes. 

Julie Flor  
Chetek, WI 

julie@sixlakesrealty.com
715-790-0564

    A REALTOR® since 2001, John is Broker/Owner of Six Lakes Realty, along with his wife and partner, Julie.
    At the national level, John has served NAR in numerous capacities, most recently as the 2017 Vice
Chair of the Finance Committee. He was the 2013 Vice President for Region VII, comprised of Illinois, 
Indiana, and Wisconsin. John also served as the REALTOR® Party Member Involvement Liaison in 2014.
He has been a member of the NAR Board of Directors since 2010 and has been appointed to multiple
NAR committees and work groups, including the Strategic Planning Committee, RPAC Fundraising
Trustees, NAR’s Membership Structural Review PAG, and NAR’s Advocacy Work Group.
    The Wisconsin REALTORS® Association (WRA) elected John their Treasurer in 2008 followed by 
Chairman-Elect and Chairman of the Board in 2010. John was named Wisconsin’s REALTOR® of the
Year in 2010, as recognition for his years of service to the membership. He continues to serve on their
Board of Directors and multiple committees within Wisconsin.
    His local association, the REALTORS® Association of Northwest Wisconsin (RANWW), elected John
their president in 2009. John has served on the RANWW Board of Directors since 2002 and still sits on
the board today. He was honored with the RANWW REALTOR® of the Year award in 2009.
    John has a Master’s of Science in International Relations from Troy State University and a Bachelor of
Civil Engineering from the University of Minnesota.

John R. Flor
Chetek, WI 

john@sixlakesrealty.com 
715-205-3776



New book. “Great read!”

“Perfect for new agents!” 

“I made ten sales after 

reading this book!”

“A sales Playbook is not a Business Plan a Playbook

is the execution of your business plan.”

-Hans Hansson

PURCHASE YOUR COPY HERE

“Here are the Five Points recommended by Jack Daly, a national
speaker, who gave a presentation to TCN about creating your
Own Effective Sales Playbook,”

Step 1: Define your personal goals and sales goals. Lead by 
example and have your salespeople do the same.

Step 2: Ensure you have proactive pipeline management.
Step 3: Build a systematic touch system to maintain regular 

contact with prospects, customers, clients, and contacts.
Step 4: Focus on building a perception of value.
Step 5: Ensure you adjust your style to match your prospects 

personality styles.
Step 6: Create your sales success guide – script sales calls, 

objections, and questions.”
For Additional Information: 
Contact Hans at hans@starboardnet.com

    Shane began his career in the construction industry after receiving his degree in Carpentry and 

Business Trade. He took night classes to earn an Associate Degree in Computer Aided Drafting, with an

emphasis in Architectural drafting. After a few years building homes, he decided to obtain his real estate

license in early 2009. Shane knew he wanted to be under the RE/MAX balloon, and decided on RE/MAX

Real Estate Concepts. As his business began to flourish, he opened an office in Polk City and began

adding office staff. Shane built a strong business over the years and also saw an opportunity to become

a mentor to other agents. He accepted the offer to become a Broker/Owner with RE/MAX Real Estate

Concepts in 2013, and he became a principal owner of RE/MAX Real Estate Concepts in September

2016.

    Shane's Organizations:

Greater Des Moines Partnership – Chair 2015: Iowa Association of REALTORS®, National Association of

REALTORS®. Des Moines Association of REALTORS®, Polk City Chamber of Commerce, Polk City Ki-

wanis Club

Shane Torres
Polk City, IA

shanetorres@remax.net
515-984-0222

SHANE TORRES

NEW MEMBERS

http://hanshansson.com/


Home equity has long provided the
foundation of personal wealth for
many American families. And a recent
report from CoreLogic, a real estate
analysis firm, reinforces that 
sentiment. 
As of the end of the first quarter of

2020, total home equity in the United
States increased 6.5 percent from
end of Q1 2019, worth about $590
billion. For each homeowner, the av-
erage gain in equity totaled about
$7,300 over the 12-month period.
And the average homeowner held
about $177,000 in equity wealth - the
difference between the market value

of their home and what they still owe on the mortgage. 
   Home ownership is considered one of the top two factors in 
household wealth–the other being possession of a retirement account,
according to a 2019 report by U.S. Census Bureau economists. Median
net worth for homeowners is 80 times more than that of renters, the
report said. 
   Considering the impact of the COVID-19 pandemic on the U.S.

economy in the second quarter (April-June), CoreLogic expects the rate
of equity accumulation nationwide to take a hit. But not nearly to the
extent of the Great Recession (2008-2010). "Our latest forecast shows
the national (home price) index to have a peak-to-trough decline of 1.5
percent," said Frank Nothaft, chief economist for CoreLogic. And many
markets, including Northern Colorado, continued to experience price
growth in the most popular price ranges. 

Equity Facts 
Between Q1 2010 and Q1 2020, the average American homeowner
gained $106,100 in equity. 
Nationally, total equity wealth increased by $6.2 trillion over that same
10-year period. 
In Colorado, the average homeowner gained $9,000 in equity between
Q1 2019 and Q1 2020, above the national average of $7,300. 
Only 3.4 percent of American homeowners report negative equity -
where the market value of their house is less than what they owe on the
mortgage. That figure was as high as 25.9 percent in 2010. 

Now is a great time to call me to learn about home equity trends in your
neighborhood. 

Source: CoreLogic Homeowner Equity Insights, Q1 2020 

P E R S P E C T I V E

A COMMENTARY FROM CHRIS MCELROY

Americans Keep Building Wealth Through 
Housing Equity

Chris McElroy
Fort Collins, CO

chris@thegroupinc.com
970-377-4927



Homeowner policies generally 
exclude flooding in their coverage.
It is important that residential and
commercial property owners 
consider a flood insurance policy to
minimize this risk.

Be prepared! We are in the peak of
hurricane season.  The months of 
August and September have, by a
wide margin, been the most active
months over the years for major
storms.  These storms can bring a 
significant amount of devastation
with them.  Wind and storm surge are
the prevalent means of destruction in
the coastal areas.  However, many

other inland areas also experience major property damage from
flooding caused by heavy rains. 

   The National Flood Insurance Program was created by Congress in
1968 to share the risk of flood losses through flood insurance and to
control the risk factor by controlling the floodplain development.  
Unfortunately, as the years have gone by, more development has taken
place in areas more prone to flooding.  Losses have mounted, and
NFIP has had to borrow a significant amount of money from the United
States Treasury to pay its claims. 
   Over recent years, the dilemma for our elected officials in 
Washington, D.C. has been to keep the flood insurance program 
affordable for property owners, but also keep it sustainable.  Since the
expiration of the five-year reauthorization in the fall of 2017, short-term
extensions have been the mainstay of the program. There have been
15 short term extensions from September, 2017, and the sunset date
for the last extension is quickly approaching at the end of this 

September. Congress will again be faced with putting in place a 
long-term reauthorization of the program or another short-term 
extension.  We all know that little gets done in Washington during an
election year.  If I were a betting man, my money would be placed on
another extension.  
   In a recent conversation with my United States Representative, 
Garret Graves, he indicated that an extension into the spring of 2021
was inevitable.  He was also more confident that next year might be a
positive time to put into place a multiyear reauthorization of NFIP.  It
is certainly needed to stabilize real estate sales in communities across
the country impacted by flooding.  As you have heard many times, it
is not just a coastal issue.  More than 22,000 communities in the U.S.
participate in NFIP with more than 5 million policies in force.  
   NAR has been working closely with FEMA over the last several years,
not only for a long-term reauthorization, but improvements in their
outdated mapping process and more assistance with mitigation of
properties prone to flooding.  Some progress has been made.  
Recently, NFIP redesigned its risk rating system using better technol-
ogy to deliver what they consider rates that are “fairer, easier to un-
derstand and reflect a property’s unique flood risk”.  FEMA calls this
effort Risk Rating 2.0.  The original date to roll out the program was
October 1, 2020.  The date now has been postponed to October 1,
2021, allowing for more time to conduct a comprehensive analysis of
the proposed rating structure and minimize any unintentional negative
effects of the new rating system.  
   In late June, a nonprofit research and technology group, First Street
Foundation, publicly released flood risk data of more than 142 million
homes and properties across the country.  The model was developed
by more than 80 of the world’s leading hydrologists, researchers and
data scientists, several universities, decades of peer-reviewed research
and model outputs, along with data from FEMA and other 
government agencies.  
   First Street Foundations Flood Model identifies 14.6 million 
properties as having substantial risk, or within Special Flood Hazard

FLOOD INSURANCE
THIS IS IMPORTANT

David McKey
Baton Rouge, LA

david.mckey@coldwellbanker.com
225-241-2548

Historic flooding along the Arkansas River in Oklahoma and Arkansas

Flooding in Oregon



Areas (SFHAs).  FEMA, on the other hand, classifies just 8.7 million
properties in SFHAs.  This means nearly 6 million additional property
owners might be unaware of their current risk.  

   According to First Street Foundation, every property is assigned a
“Flood Factor”, or score from 1 to 10, based on its cumulative risk of
flooding over a thirty-year mortgage. Anyone can look up a property’s
Flood Factor at FloodFactor.com.   There is certainly hope that FEMA’s
Risk Rating 2.0 or Flood Factor will lead to more accurate data to 
assess a property’s actual chance of flooding, thus leading to more 
accurate flood insurance rates and higher participation in NFIP.  
   NAR recently published an article called “Don’t Fear Flood Data:
Here’s How It Helps Clients”.  The article points out the liability of being
a Realtor and not disclosing flood risks.  Over the past two decades,
according to the article, 61 cases were found accusing real estate 

professionals and brokerages of being at fault for lack of disclosure.  We
are certainly not professional flood advisors.  However, the article states
that we should “be the information source, not the flood expert”.  States
vary on what should be disclosed when it comes to flooded properties
and flood risk.  It is important that we all know what those disclosure
rules are and what sources might be available to educate our clients.
Remember, all properties have some flood risk.  NAR has made this issue
a priority in the past and should continue to keep it high on their list of
challenges to our industry.

High tide flooding is a new norm.

David McKey of Baton Rouge, is past chair of the NAR Insurance Committee
where he now sits as a member.

Houston’s rapid growth coupled with poor planning helped create this situation.



Jo Jenkins has lived in Iowa her entire life. She has wit-

nessed several tornadoes whirling through the sky, but had

never heard of a Derecho until August 10th of this year. It

produced an estimated $4 billion in damages including

8,273 homes and 14 million acres of cropland in Iowa

alone. This is her personal account of what happened that

day, and the incredible events that followed this tragic

event.

   I was showing a property at the time & had received a

weather alert, but ignored it because we seem to get a

couple of alerts every week which amount to nothing. Here

is what the property looked like at 11 AM. And, at 11:45

AM, during that 45 minutes we witnessed winds of over

Derecho devastates parts of Iowa 
but not a neighborly love!!!

A PERSONAL  ACCOUNT BY  JO JENKINS  NEWTON,  IOWA

100 miles per hour & rains driving horizontally. The power

of prayer comforted us while seeking safety in the 

basement. Fortunately, no one got hurt except the

prospect's car which was smashed.

   It is actually under the trees in the photo below. My 

vehicle was spared so I drove them as close as I could get

them to their home among the fallen trees & blowing 

electric lines. Our beloved small community looked like a

war zone. I am a firm believer that there is good in bad and-

bad in good. I just witnessed the bad and was about to see

the good.

   Driving home I witnessed entire neighborhoods outside

helping each other pick up the debris & asking if everyone

was OK. For days, neighbors were helping neighbors 



because most of the utility companies crew were helping

with the Hurricane areas. We had no electricity, very little

internet, no gas for vehicles and spotty phone service for

days.

   Some folks had nothing for over a week. We were cut off

from the world for a time. I witnessed goodness 

everywhere and want to share one story that really touched

my heart and the hearts of those who benefitted. I have

clients in their nineties that are moving to a retirement 

community. Their home had many 100-year-old trees and

a great number of them fell surrounding their home so

much so, they could not drive them car out of the garage

for all of the huge trees blocking the driveway. They called

many tree services and were on the bottom of many lists

because their home did not have a tree sticking out of it. It

would be weeks before anyone could get there. 

   A few days later I drove by and miraculously the trees

and debris were gone. A Newton native entrepreneur, who

just happened to play football for my late husband, talked

to his Amish acquaintances in southern Iowa. 

   Within a day dozens of Amish young and old came and

cleaned up the entire block with the help of the native 

entrepreneur (who wants no credit) and his team that drives

machines to help clear the area. It was truly amazing. I was

told the Amish beamed with joy to be able to help and of

course would not take any money. And that is not the end

of the story. The entrepreneur has a brother in Cedar

Rapids which was hit worst of all.

   The brother contacted some Amish in Illinois and they

immediately made the 6-hour drive to help folks in Cedar

Rapids. 

   And what will I remember about the Derecho that hit

Iowa in 2020? Good people stepping up to help their 

fellow neighbor whether they live next door or far away.

   Thanks for reading,

   Jo

Jo Jenkins
Newton, IA   

jojenkins@realestateconcepts.net
641-521-0302 



   Everyone has a plan, either by design or by default. We

have a comprehensive financial planning process 

designed to guide you toward your personal or business

financial success. We focus on your investments, risk man-

agement, protection strategies, tax planning, wealth

transfer and more. Your true advantage comes from 

applying our findings to match the needs and 

personalities of you and your family and/or business team.

With our unique planning method, you gain the insight

needed to be sure you are on the right track.

*Representatives offer products and services using the following business names: David White & Associates – insurance and financial services
| Ameritas Investment Company, LLC (AIC), Member FINRA/SIPC – securities and investments | Ameritas Advisory Services (AAS) – invest-
ment advisory services. AIC and AAS are not affiliated with David White & Associates or AREA. 

Chris Riel CFP®

925-277-2683
criel@dwassociates.com
www.Rieladvisor.com

3150 Crow Canyon Place Suite 200
San Ramon, CA 94583
Fax 925-397-3002
CA Lic 0C62264

Kirk Dobson CFP®, ChFC, ChSNC 

925-277-2649
kdobson@dwassociates.com

www.Kirkdobson.com

to our 2020 Sponsors
ThankYou

A BIG



7. Gas fireplaces should be inspected for proper venting and 

operation. Check glass doors for cracks and do not use the fireplace

if the glass is damaged.

8.With these easy steps and precautions, your clients will enjoy the

comforts of home all season long and know that they’re protecting

their investment, too.

   With you and your clients in mind, Pillar To Post Home Inspectors

remains highly focused on providing the highest quality home 

inspection while adhering to the strict safety and cleanliness 

guidelines provided by the CDC and local governments. While our

processes may have changed, our commitment to ensuring confident

home ownership has not.

   With autumn just around the corner, now is the perfect time for

your clients to get their property in shape and help avoid problems

in the months ahead. Here are the essentials to tackle before cold

weather sets in.

   1. Caulk and seal around exterior door and window frames. Look

for gaps where pipes or wiring enter the home and caulk those as

well. Not only does heat escape from these openings, but water

can enter and cause mold problems and even structural damage.

Good sealing will also keep out insects, mice and other unwanted

critters.

2. Check the roof for missing or damaged shingles. Water, wind,

ice and snow can cause serious damage to a vulnerable roof, lead-

ing to a greater chance of further problems inside the home. 

Always have a qualified professional inspect and repair the roof,

but using binoculars is a good way to do a preliminary survey from

the ground.

3. Clear gutters of leaves, sticks, and other debris. If the gutters can

accommodate them, leaf guards can be real time-savers and 

prevent clogging. Check the joints between sections of gutter, 

as well as between the gutter and downspouts, and make any 

necessary adjustments or repairs.

4. In cold-weather climates, drain garden hoses and store them 

indoors to protect them from the elements. Shut off outdoor faucets

and make sure exterior pipes are drained of water. Faucets and

pipes can easily freeze and burst, causing leaks and increasing the

potential for serious water damage.

5. working order. Most utility companies will provide basic, no-cost

furnace inspections to their customers, but schedule early as there

can often be a long waiting list as the weather cools down. Replace

disposable furnace air filters or clean the permanent type according

to the manufacturer’s instructions. Using a clean filter will help the

furnace run more efficiently, saving money and energy. 

6. A wood-burning fireplace can be a real pleasure on a chilly fall

evening. For safety, have the firebox and chimney professionally

inspected and cleaned before use this season. Creosote, a 

byproduct of wood burning, can build up to dangerous levels and

cause a chimney fire that can spread to the rest of the house.

Stephanie Bowling
Director of Marketing, Pillar To Post Home Inspectors Inc.

TOP TIPS FOR FALL HOME MAINTENANCE

Make sure windows are sealed against the elements.



Bordered by the Androscoggin

River and the Atlantic Ocean with 67

miles of coastline, Brunswick is a

coastal community offering residents

and visitors an outstanding variety of

recreational opportunities. With 

convenient access to I-295 and Route

1, Brunswick is located 30 miles north

of Portland, our largest city and 40

miles south of Augusta, our Capital

city, and adjacent to Freeport, home

to L.L. Bean!  

Brunswick’s strategic location is 

enhanced by the Brunswick Executive Airport and the Amtrak

Downeaster, connecting Brunswick to Boston (130 miles) and beyond

by air and rail service.

   Settled in 1628 and incorporated in 1738, Brunswick is a historic and

picturesque New England town in the heart of Mid-Coast Maine. The

town, designated as a Maine Street Community in 2012, offers a 

balanced mix of retail, professional and arts-related businesses, industry

and traditional farming, foresting, and commercial fishing. Downtown

Brunswick’s distinctive broad Maine Street combines village flavor and

city flair. Dotted with specialty shops, open spaces, and restaurants to

satisfy every mood and palate, Brunswick’s pedestrian-friendly 

downtown attracts shoppers, sightseers, and foodies alike.

   Brunswick is a college town offering rich and diverse arts and cultural 

resources, anchored by Bowdoin College and it’s noted museums, 

theater, and concert hall. Established in 1794, Bowdoin College was

SPOTLIGHT: Brunswick, Maine

Patti Lawton
Brunswick, ME

plawton@legacysir.com
207-522-1444



the first college in the state of Maine, and it remains an important 

influence in Brunswick’s continued development.

   In Brunswick, community means friendly neighborhoods and mar-

kets; inspiring art and culture in world-class venues; unique shopping

and great food; healthy outdoor activities in a beautiful environment;

a diversity of churches and denominations; and learning opportunities

that never end. 

   Whether raising a family or looking for a place to spend an active

retirement with others from all walks of life—or anything in between—

Brunswick offers a place to experience a rewarding and happy life.

Rich in tradition, history, and natural beauty, Brunswick is a com-

munity of talented, innovative and involved citizens. Brunswick’s

residents are fortunate to have access to beautiful recreational

areas, high quality educational and medical resources, and growing

employment opportunities.



    1.Top Agent Network (TAN) has sued NAR, CAR
        and The San Francisco Board of Realtors 
        claiming the policy requiring all listings be 
        placed on the MLS unless the listing fell into one 
        of the exceptions. TAN maintains it is better for 
        the seller to limit the number of showings to 
        TAN’s membership because TAN agents do a 
        large share of business.  The counter argument 
        states it is better for the seller to expose his/her 
        listing to ALL members of the MLS in order to 
        secure the highest price and best terms for the 
        seller. The litigation continues, but TAN has been 
        denied a court injunction on July 16, 2020 to 
        stop enforcement of the rule.  The court stated 
        that TAN’s claims are dubious. No one knows 
        for certain, but it looks like TAN will lose on all 
        fronts.

    2.Only in California: State Senator Wiener is 
        proposing a law to allow restaurants more time 
        to pay the rents. California Association of 
        Realtors® has stated they will sue to block this 
        “attempted law”.

Dennis Badagliacco
San Jose, CA

dennisb@legacyrea.com
408-218-1800

Legal Update (Aug/Sept Dennis is off this month)

        Realogy v. Compass: The suit goes on. One set 
        of suits were dropped by Realogy but they 
        appear to want to continue the remaining suit.  
        Oh, to have money to burn!

    3.Over the course of my Legal Updates I have 
        mentioned the Consumer Finance Protection 
        Board. The Board was formed by legislation 
        passed in the Dodd Frank Bill. The issue is the 
        CFPB Board is not elected and the president of 
        CFPB could only be removed for cause.  The US 
        Supreme Court said the Board President could 
        be removed, as anyone else in the US. 
        Administration, and will serve at the discretion 
        of the President of the US at will.  NAR lobbied 
        long and hard to get this victory.  Many of the 
        CFPB arbitrary rules were against the Real Estate 
        Industry.

with Dennis Badagliacco past Chair of the Legal Advisory Committee of the NAR

When Insults had Class:

.  "I am enclosing two tickets to the first night of my new play; bring a friend, 
if you have one."  -George Bernard Shaw to Winston Churchill 

•                            
"He is a self-made man and worships his creator."-John

Stay Safe! Love to All, Trinkie

On the Lighter Sidewith Trinkie

Featuring Tahoe’s Trinkie Watson and her wit and wisdom.

Trinkie Watson
Lake Tahoe, CA

twatson@chaseinternational.com
530-582-0722


