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    Dear Fellow AREA Members:

    First, all of us are invited to the AREA Gathering during the NAR Convention

next month D.C. Time and place will be posted to all as soon as it is available with

a very special thanks to NAR President Leslie Rouda Smith who is arranging for

and hosting this year’s event.

    We already have 65 signed up and paid to attend our Retreat in Cleveland, being

hosted by, Ohio Association President, Seth Task. So, time is now to make that 

decision to ensure a place for you! It promises to be so much fun as we bond, learn,

laugh and love together once again.

    There are some really interesting articles penned by several members in this

month’s addition, including a commentary from Stephanie Biello of Philadelphia,

Kitty Wallace of Elum, WA, George Harvey, Jr. of Telluride plus the wit of  and

wisdom of  Tahoe’s Trinkie Watson and Los Cabos’s John Glaab and the very 

important legal commentary from Dennis Badagliacco. And, you will find the story

on Annapolis, together with the photography, highly interesting as told by Dee Dee

Miller.

    And a special shout out to Christy Vail of South

Ogden, Utah, who brough us a very special sponsor

whose introduction comes inside. We continue to

need Sponsors! Perhaps you know of  someone or

something that would benefit through an association

with us. If  so, please give Carl a call 520-625-9335

and he will do the rest.

    Thanks, Jeanne

Jeanne Radsick
COMMENTS FROM

Jeanne Radsick
Bakersfield, CA

jeanne@radsick.com
661-319-6555
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STOP SELLING 
YOURSELF
SHORT
Now available!
Hans Hansson’s new, highly recommended, book
for newcomers and everyone else. “Great read!”
“Perfect for new agents!”

PURCHASE YOUR COPY HERE

https://www.amazon.com/Stop-Selling-Yourself-Short-Successful/dp/1097358534


   Big Picture for Real Estate: Between 2015 and 2020,
the medium household income in the U.S. increased
9.3%, while the median price of a home grew 39.4%. In
addition, the National Association of  Home Builders
predicts fewer homes being built in 2022 than in 2021
due to a lack of  skilled labor and supply chain 
challenges. The U.S. and most of  the rest of  the 
industrialized world has had the advantage of  cheap
labor for 50+ years and that is changing fast. In 1981,
the median age of a home buyer was 31 years old and
today it’s 45 years old. In 2021, the average age of a re-
peat buyer reached a record high of 56 years old. The
percentage of  U.S. citizens under 18 years old is the 
lowest since WWII. (The reason I’m pointing out these
stats is where are the buyers going to come from in the
future and where is the labor supply going to come from
to build those houses? If  you own a home now, good for
you.) If  you don’t currently own it’s going to get even
harder to get one for the next several years. GDP growth
only increases two ways, the increase in the total number
in the work force and improvements in labor productiv-
ity. U.S. labor productivity has decreased in the U.S.
every decade since the 1970’s.

Here’s What’s Happening
by George

   And Now for Some Trivia

   1.   Nearly 24 million taxpayers still haven’t had last year’s 
         returns processed by the IRS. 
   2.   $1,877 is the average monthly rent in the U.S. in 
         December, up more than 14% in one year. In Austin, 
         Texas and Miami, Florida rents increased by more than
         30% for the same period. 
   3.   For 90% of the last 5,000 years, the average life 
         expectancy of a human was 30 years. Humans born 
         now how a life expectancy of 80 years. 
   4.   The number of centenarians on earth, those 100 or more
         years old stands at approximately 570,000 people.
   5.   Russians accounted for just 0.8% of all foreign buyers 
         who purchased U.S. residential property between April
         2015 and March 2021.
   6.   The percentage of U.S. first-time home buyers in 2021 
         was near record low of 27%, down from historical annual 
         rates of 33% to 35%. 
   7.   Approximately one-third of all second home buyers of 
         Vail property in 2021 were from Florida. 
   8.   Almost half of second home buyers in San Miguel 
         County, Colorado, were from Texas in 2021.
   9.   With more people working from home for the last two 
         years, the desire for larger homes has dramatically 
         increased.
   10.The leisure and hospitality sector continues to be the 
         largest share of job losses in the U.S. and for most states
         due to Covid. 

George Harvey
Teeluride, CO

george@theharveyteam.net
970-729-0111



to putting together an offer. Simply put, a buyer who’s 

confident about the home will feel more comfortable offering

more money.

   Markets like this create real challenges and opportunities on

both sides of the transaction. A pre-listing inspection can help

you and your clients make it a win-win all around.

   Technology coupled with deep knowledge allows us to 

provide an exceptional home inspection with unique and 

innovative features, all delivered within a seamless brand 

experience. It’s the Ultimate Home Inspection!

   With inventory at or near all-time lows, many homes are 

selling “as is” and transactions are moving quickly. In this

seller’s market, is a pre-listing home inspection a good idea?

The short answer is “Yes.” 

   Homes that have had a pre-listing inspection sell for more.

It’s to the seller’s advantage to fully understand the home 

before listing, and it’s also the perfect opportunity to make 

recommended repairs should they choose to. Another 

advantage is that having a detailed understanding of their

home’s condition will help sellers feel confident that they’re

getting the best price for their home, which of course reflects

well on you. And by having an up-to-date pre-listing inspection

in hand to share with potential buyers, you can keep the 

transaction moving and get to closing faster.

   A pre-listing inspection can also create buyer trust through

transparency about the home’s condition, avoiding surprises

down the road. This information is invaluable when it comes

Stephanie Bowling
Director of Marketing, Pillar To Post Home Inspectors Inc.

A PRE-LISTING INSPECTION CAN GET YOU TO CLOSING FASTER.

Hot Markets: Do Pre-listing Home Inspections Still Make Sense?



JULY
24-26
JULY
24-26

A Gala Dinner/River Cruise
Aboard the Good Times III

An Afternoon at the Rock & Roll Hall of Fame
Yours to see and do while we honor Jay West and 

Leil Koch for their personal contributions to 
Rock N Roll throughout the years!

S E T H  T A S K  A N D  A L L  O U R  O H I O  M E M B E R S  C O R D I A L L Y  I N V I T E  Y O U  T O  A T T E N D

15th

RETREATRETREAT
Annual

I N  B E A U T I F U L  C L E V E L A N D ,  O H I O



ROOMS $199  
3 day Minimum Single “Member” Occupancy   •   4 -day Minimum Double “Member” Occupancy

Covid Protocols will be in place

1.   Click on the link below

2.   On the first page it brings you to, select your 
     dates of stay on the calendar under “Dates”

3.   Click the “Check Availability” button

TO REGISTER:  Go to the AREA website areamericas.com
Enter your username and password   |   Go to MAKE PAYMENT

Or Send Your Check to:  Associated Realty of the Americas    P.O. Box 2109   Green Valley, AZ 85622
Questions:  520-625-9335

TICKETS INCLUDE ALL TAX AND GRATUITIES $595 PER PERSON

BOOK YOUR GROUP RATE FOR THE ASSOCIATED REALTY OF THE AMERICAS 2022

EVENT INCLUDES:
Saturday, July 23rd

Optional, Barbecue at the residence of 
Mr. and Mrs. Seth Task

Sunday, July 24th
Registration and No-Host Cocktail Party 

Followed By 
A Gala Dinner Cruise and Party

Monday, July 25th
Breakfast, Lunch, Meetings

Dinner Pairing that Evening (on your own)

Tuesday, July 26th
Breakfast, Lunch, Meetings

then on to the
Rock N Roll Open House

Followed by Our
Evening No Host Cocktail Reception

and
Gala Awards Banquet

TO BOOK A ROOM
4.   Select Your Room Type
     a.  If the room types do not appear, and its says 
      no availability, go back and modify the stay dates 
      as one (or more) of the nights selected is sold out.

5.   Fill out your reservation information

https://www.marriott.com/event-reservations/reservation-link.mi?id=1636127345183&key=GRP&app=resvlink


Trust the Process. Selling and/or 
buying a home is one of the top 
stressors in one's life so it's important
you trust your agent. Caryn and I have

sold millions of dollars in real estate and no
two transactions are the same but every client
feels that sense vulnerability of putting one of
their largest financial investments into our
hands and we are mindful of that. You should
always feel that your questions, concerns and
expectations are being heard. With hundreds
of transactions sold, we have seen it all...I
think; sometimes we get a surprise, some are
difficult and some are easier than others but
that feeling of trust is foundational and that
makes for a successful transaction.

   There are so many more tips we can share
with you but as not to take away from the rest
of the newsletter we found some great 
articles on the next page we think you might
like! As always if you have any questions,
please feel free to ask us anything! We love
what we do and are happy to help. And if 
you want to look at some great videos, 
photography and beautiful homes check out
our website www.bielloandblack.com. We
have a section where you can search for
homes in your neighborhood or if you want
to wander around the world and check out
homes anywhere in the world check out or
global property tab.

Curb Appeal. The other hesitation
this buyer had was the condition of
the landscape. Because the exterior
fall/winter debris was not cleared it

gave her the impression that the home wasn't
well maintained. Well, we were wrong 
because this house was well maintained 
however the first impression did not lead us
to think that. Depending on the time of year
it could be tough to get the exterior looking
fresh but simply removing dead plants and
leaves will make a huge difference.

Document, Document, Document.
There will be documents, and more
documents to sign in the beginning of
the listing and at the closing but these

are not the ones I'm talking about. The 
documents I'm talking about pertain to any
improvements, repairs or service contracts
you may have for the house. This is the part
that will separate a good agent from a trusted
advisors. Obvious improvements are an easy
find however one of the most stressful parts
of a transaction is the inspection. If the bones
of the house are well documented and 
maintained, not only does it reassure the
buyer but it could greatly affect your asking
price and maybe even an offer. I always 
recommend starting a file of all receipts and
contracts. Another important file to pull would
be your mortgage, existing or satisfied, and
current real estate taxes.

Tips to Set the Tone
for a Successful Sale

   The mere thought of what it might take to
prepare your home for sale can be 
overwhelming but with some simple tips in
getting started it may not be as daunting as
you might think. Each home is unique and
poses different strategies in marketing based
on the home's location (in every respect of the
word), age of the home, improvements made
to the home and of course the market condi-
tions.

Price Matters. Check your market
and the homes that have recently
sold, it doesn't matter what other
homes are actively listed for, it's what

has sold. However. you do need to know the
active listings to determine where you 
position your home based on the analysis of
the market. When pricing a home, it's 
important to know how the market works. Fair
market value is determined by how much a
buyer paid for a house. Buyers are looking at
the same numbers we do in determining 
fair market value so a comprehensive 
comparative market analysis is imperative
when determining your listing price. Location, 
Location, Location is the top criteria buyers
are looking for when they begin their search
so keep that in mind when comparing to
other properties that have sold.

Attention to Detail. Declutter, 
organize, TikTok Clean, etc. whatever
you want to call it but know that little
things count. I'll give you an example;

this past weekend I was with a buyer looking
at homes and she couldn't see the wonderful
architect this particular house had through the
lack of finishing touches. What she saw was
dust, painter's tape, you know that little piece
that was painted over and doesn't come off
when removed...yep it was still there (Simple 
tweezers gets it right off!) so make sure your
home is "buyer's eyes" ready. One little tidbit
about hardwood floors and dust, if you don't
dust often the buildup can cause scratches
and could compromise the wood's finish so
stay on top of the dust if you want to preserve
your floors.
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BY STEPHANIE BIELLO

Stephanie Biello
Philadelphia, PA

stephaniebiello@me.com
267-322-9814

www.bielloandblack.com


    According to an analysis conducted by Red/Fin, rents in the US
jumped 14% in December 2021 to $1,877 a month, the largest rise
Some of the most affected cities included Austin, Texas, with a 40%
increase in rental prices compared with a year previous, New York
City at a 35% increase, and several metro areas in Florida 
exceedingly over 30% increases in rental prices.
    There is less housing available for rent or sale now than anytime,
in the past 30 years, with supply shortages worsening, contributing
to rising rental costs, inflation, and making home ownership more
unattainable.
    Though rental prices in the US initially dropped due to the Covid-
19 pandemic, prices rebounded in 2021 and increases quickly
began to outpace pre-pandemic growth trends. These soaring costs
– coupled with a broader surge in inflation – have wiped out any
wage gains experienced by low-income Americans, as rental prices
were already far outpacing wage increases in the US.
(Between 2001 to 2018, renter incomes grew by 0.5% while rental
prices increased by 13%, leaving 20.4 million households, nearly
half of all renters in the US, burdened by the cost of rent with more
than one-third of their income going toward rent and utility bills.)
    A  published by the Roosevelt Institute in November 2021
emphasized solutions for these soaring rent prices, including in-
creasing the supply of affordable housing and expanding rights
for tenants who are currently at the mercy of landlords and real
estate developers without rent control and rent stabilization
policies in place.
    “If we think that rent is a really core part of our inflation problem
right now, which it is, then we really do need a more comprehensive
approach,” said Dr Lindsay Owens, co-author of the report and a
fellow at the Roosevelt Institute.
    Owens argued against solutions put forth by some economists
seeking to rely on contractionary monetary policies such as raising
interest rates through the Federal Reserve.
“We advocate for an aggressive increase in supply and for the 
federal funding required to get that done,” said Owens. “But 
because we’re not going to see that happen quickly, and because
when you have a supply shortage, landowners and landlords really
have quite a bit of power because you don’t have a lot of options,
we think rent control should be on the table to really take the edge
off of those annual increases.”
    Without these comprehensive actions, the report notes, 

landlords, especially in markets where affordable housing supply
shortages yield them significant power, will continue to hike rental
prices, further burdening the incomes of renters and expanding their
profits without any capital improvements to housing
    (One week before his wedding in January 2022, Joey Texeira and
his partner received a lease renewal from their landlord in New York
City, with a 30% increase to rent of $750 a month for a one-year
lease renewal or a 41% rent increase of $1,050 a month for a two-
year lease renewal for an apartment they have lived in since 
December 2020. The lease renewal would start on 1 May.)
    “We’re very stressed and don’t know exactly what we plan to do
yet,” said Texeira. His husband was also unexpectedly laid off 
recently and their neighbor’s downstairs were recently priced out of
the apartment building with a rental increase of $250 to $500 added
to their monthly rent.
    “It’s criminal,” said Texeira. “Renters are completely unprotected.
The only thing a landlord has to do is give proper notice in 
proportion to the percentage increase. Technically my landlord
could have increased my rent 100% and there would have been
nothing I could do. Renters need help and better protections.”
    Sabrina Marie DeAngelis, a tutor in Austin, Texas, recently 
experienced her rent increase from $920 to $1,440 a month for an
apartment she has been living in since 2014, which she first rented
for $675 a month.
    She was forced to accept the renewal with a monthly rental 
increase of $520, as she suffers from a disability that makes moving
difficult and doesn’t have any family living nearby to help. DeAngelis
tried applying for rental assistance benefits, but she didn’t qualify
for assistance and Covid-19 rental relief funds in her area were 
already depleted by the time she applied.

End …But with a P.S.

Affordable housing in Arizona can be yours if you _____.
a.  consider a grocery cart and a cardboard box “housing”
b. can burrow
c.  can see the potential in an arroyo camp that’s close to schools  

and work
d. time travel to 1948

Satirist David Fitzsimmons wrote, on 4-2-2022, this little squib about
housing in Tucson in the “Arizona Daily Star”

THE FOLLOWING IS COMPILATION OF PUBLISHED STORIES AND REPORTS



   In September of last year, I was fortunate to attend the first NAR

C5 Summit in NY. Then President, Charlie Opler had a vision of

NAR bringing a commercial conference to US soil much like the

annual MIPIM conference held in France. Having attended MIPIM

in the past I was excited to at-

tend C5 and represent WA

State. Our WA both was 

located next to the RLI

booth. RLI - REALTOR®�

Land Institute. During some

down-time I have the 

opportunity to learn about

RLI and what they offered. I

sell a fair amount of land and

I was intrigued to know that

NAR offered a designation

for land specialist. Out of

NAR membership of  1.6+

there are only 1754 members

of RLI. And there are only 5 in the state of WA so quickly realized

why I should be a member of  RLI and I joined that day.

https://www.rliland.com/

   There are 4 steps in the process of becoming an ALC (Accredited

Land Specialist) Complete the education requirements, Meet the

transaction/volume requirement, compile a portfolio and submit

your application to the committee and board of directors for final

review and approval. 

   The education consisted of  three required courses, Land 101,

Land Investment Analysis and Transitional land. You also need two

specialty courses and one elective course. A total of 104 clock hours.

In addition to the education, you need a volume of twenty-five land

transaction or 10 million in sales. Which explains why there are

only 594 Accredited Land Consultants.

   All of the classes are offered online but I am a much better learner

in person so I looked for where courses were offered in person. I

flew to Tulsa Oklahoma to take the Land Investment analysis class

offered by the Oklahoma RLI chapter. I was so thankful that I 

decided to make the trip as I got to meet and network with 30 

incredible Realtors. And truth be told it was one of the hardest real

estate course I have even taken. 

   In March I attended the annual Land Conference held in San 

Antonio, TX. Being the REALTOR®� conference junkie I am, it is

unusual for me to attend a real

estate conference and not

know a majority of  the 

attendees. But I was definitely

the newbie in the room this

time and thankful for the 

connections I had make in

Oklahoma the month before.

It was a three-day conference

which kicked off  with a 

welcome reception at the

Alamo followed by two days

of  land industry speakers,

break out groups and 

top-notch panels. Plus, there

were land vendor booths offering the latest technology and 

marketing tools needed to be successful in land and ranch sales. I

left the conference feeling excited and energized to take my land and

ranch business to a whole new level. 

   Knowledge is power and I thrive on knowledge and I never want

to stop learning. The camaraderie and support you receive by 

aligning yourself  with like-minded people is priceless. I have now

completed all of  my education requirements and completed my 

portfolio. I just need to ask for my recommendations and I will be

ready to submit my application https://www.rliland.com/accred-

ited-land-consultant-designation/ If  you sell land or ranch 

properties, I highly recommend you look into becoming a member

of RLI and getting your ACLU Designation. 

This is a place to share your thoughts and ideas. Please feel free to send a commentary to THE FORUM 
to Carl at carl@areamericas.com to published exactly as received.

My Journey to ALC
(Accredited Land
Consultant) Kitty Wallace

Cle Elum, WA
kittyismyagent@gmail.com

509-304-4025
BY KITTY WALLACE



A LITTLE HUMOR, COURTESY OF JOHN GLAAB

John Glaab and Linda Neil
Mexico, Home-Sweet-Home

Old Ads We’ll Never See Again

SPONSOR UPDATE

Editor’s Note: We are very pleased, thanks to

Christy Vail, to introduce our newest sponsor,

UtahRealEstate.com, which will be 

introducing in the next few weeks 

a unique product for MLS’s.



















Never leave home without a kiss, a hug and an ‘I love you”.
Then remove the dog hair from your mouth.

Where there’s a will, I want to be in it. 

Since light travels faster than sound, some people appear
bright until you hear them speak. 

If I agreed with you, we'd both be wrong.

Knowledge is knowing a tomato is a fruit. 
Wisdom is not putting it in a fruit salad. 

You do not need a parachute to skydive. 
You only need a parachute to skydive twice.

Featuring Tahoe’s Trinkie Watson 
and her wit and wisdom.

Trinkie Watson
Lake Tahoe, CA

twatson@chaseinternational.com
530-582-0722

On the Lighter Side
with Trinkie

     RPR has launched a completely revamped website, with 
easier access to an array of data, tools and reports. The new
RPR is cleaner, simpler, and offers users a more overall 
intuitive experience. It’s also been reorganized to help you
find your most-used features and saved items.
     We hope you love it! And as you get familiar with it, we
want you to know that you have access to various types of
learning resources:
     Want to sign up for a live class to strengthen your 
knowledge of  the new RPR? Check out our new set of 
webinars.
     Is an at your-own-pace, video tutorial more your speed?
We've got those, too: for Residential and for Commercial.
     RPR’s Printable Guides are laser-focused, step-by-step 
walkthroughs to a specific subject. They’re easy to follow and
apply. 
     A “refreshed” RPR blog with articles, announcements,
and news you can use.
     Have a question or need quick help? The Knowledge Base
area of our blog is a great resource for FAQs, popular articles,
product release updates and more.
     Go to our website for Featured Webinars – It’s very good
for business!

It’s finally here!

NARRPR.com

And remember, RPR is a member benefit offered by the 
National Association of REALTORS®. You’ve already paid
for it—you should be using it! 

If  you have questions or need any help, reach out to our
Member Support team at 877-977-7576.



Dennis Badagliacco
San Jose, CA

dennisb@alterasv.net
408-218-1800

Legal Update
by Double Aces Dennis and Diana

Brokers face website Accessibility Lawsuits: In 

California and across the nation a rash of website 

accessibility lawsuits have been filed with brokerages

named as defendants. Website accessibility means that

a site must be set up for persons with impairments or

disabilities. For, example, a visually impaired person may

employ a “screen reader” (which vocalizes text), but a

screen reader is only effective if the site can be read by

screen reading software. In addition, accessibility is not

limited to assisting those with visual impairment, but also

allows those with auditory, cognitive, neurological, 

physical and speed impairment to effectively use the

site. How likely are you to be sued? Certain plaintiffs’ law

firms reportedly have automated systems that scour the

web for noncompliant sites. 

A Judge has struck down the Oregon “love letter

ban” from buyers to sellers. When Oregon passed

the ban a year ago Oregon lawmakers contended

made emotional appeals to home sellers and are a

minefield for Fair Housing Act violations. BUT a federal

judge, Marco Hernandez, ruled that the new law violates

free speech.

Fun case: Judge throws out a California Law requiring

a diversity quota: Enacted in 2020, the law required

publicly traded companies in the state to place at least

one racially, ethnically, or otherwise diverse director on

their board. It specified those who identified as “Black,

African-American, Hispanic, Latino, Asian, Pacific Is-

lander, Native American, Native Hawaiian or Alaska Na-

tive, or gay, lesbian, bisexual or transgender” as meeting

the diversity requirement

President Biden’s budget proposal is again going

after IRS 1031 Exchanges. NAR gives the attack on

exchanges little hope of passage.

Here are a few of the legal issues for your thoughts

DID YOU KNOW? 

©2021 American Home Shield Corporation.  All rights reserved. 

For more information, contact 
an AHS team member today.  

American Home Shield® home warranty is 28x more likely to be 
used than homeowners insurance. 
  
It’s true!  This is coverage your clients will use. Now more than  
ever, be sure your buyers have the protection they need on their 
new home.  
 


